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Technology

focus

ÅMobile and fixed wireless broadband technologies

ÅVoIP, convergence, mobile broadband applications 

ÅNetwork infrastructure and devices 

Approach

ÅBridge between technologies and services

ÅQuantitative analysis

ÅInternational perspective 

Services

ÅBusiness development and strategy 

ÅBusiness plans and financial modeling   

ÅRFP and due diligence

ÅMarket analysis and forecast 



WiMAX: Ambitions and reality. 
A detailed market assessment and forecast 

at the global, regional and country level (2006-2012)

Å Senza Fili Consulting latest report and forecast on the global WiMAX market 

ï Results presented here for the first time

Å Regions: Asia Pacific, North America, Western Europe, Eastern Europe, Latin 

America, Middle East/North Africa, Sub-Saharan Africa

Å Countries: Argentina, Australia, Brazil, Canada, China, France, Germany, India, 

Italy, Japan, Korea, Mexico, Spain, Russia, UK, USA

Å Forecast data for each country and region

ï Fixed and mobile broadband subscribers

ï Fixed and mobile WiMAX subscribers

ï Data and VoIP service revenues

ï Device types in use and sale volume

ï Equipment revenues for network infrastructure and subscriber devices
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Todayôs presentation

Å Overview of market opportunities and challenges

Å Forecast assumptions and model 

Å Global forecast

Å Eastern Europe and Western Europe forecast

Å Concluding remarks: What it takes for WiMAX to succeed
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Mobile WiMAX is almost ready to go,

but it will be used for fixed access initially
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CPE: Customer Premises Equipment ; IEEE: Institute of Electrical and Electronics Engineers



Moving ahead, LTE poses the biggest 

challenge to WiMAX
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The challenge of LTE

Å Competition will not be on 

technology

ï Performance sufficiently similar

Å What will matter:

ï Operator community 

commitment

ï Maturity

ï Devices

ï Ecosystem

ï Business model

Å Does it matter whether LTE or 

WiMAX will prevail?
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Likely scenarios beyond 2012

ÅWiMAX mostly deployed by fixed 

and greenfield operators; LTE by 

mobile operators

ÅWiMAX deployed initially by fixed 

and greenfield operators; success 

leads mobile operators to opt for 

WiMAX

Too early to know which scenario 

may win



The WiMAX market will gradually shift

from fixed to mobile access
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Devices (not applications) will be the key 

drivers to WiMAX adoption
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- Move beyond the laptop model and the handset model

- Enable mobility and broadband

- Develop low-cost devices aimed at emerging markets



The cost of subscriber devices has to come 

down to accelerate adoption
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Affordable 
CPEs

Operator 
adoption

New network 
deployments

Economies 
of scale

Mass market

-A EUR150 subscriber device is not 

sustainable in markets with ARPUs 

below EUR15/month

- ñZero-subsidyò model does not 

address the issue

- Someone has to pay for the 

device

- Subsidies may be needed to 

compete with wireline operators


